Model N
— By 2020 -

Global Pharma Revenue Will Reach

$1,220,000,000,000+

Between now and 2020, The global pharma industry will have a rare opportunity to
provide a growing record number of new drugs to growing population that is able to afford
more specialized medicines.
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Results in Proven ability to mitigate SG0,000,000 in losses due to inevitable price erosion.

Sources: FDA, EFPIA, PARMA, IMS Midas / Health, IHS, UN DESA, EvaluatePharma, EUnetHTA
CuttingEdge, SKP Consulting, WHO, CB Partners, EU Commission on Rx Pricing, WHO

For more information contact Todd Shytle: 704-996-5017 or tshytle@modeln.Com
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